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KAK N3BEXATD

MHWMMOW SKCIMNEPTHOCTW

MHOOPMAHTA

B FJ'Iy6I/IHHbIX N SKCMNEePTHbIX MHTEPBbIO




[TO3HAKOMWMCH



O4VH BOINPOC



Tamapa KynmHkoBu4

co-owner, SorokinKulinkovich | Skademy.by

BU3HEC-KOHCYNbTAHT, NCUXOJIOr, UCCreaoBaTeNb

c 2007 — acnupaHTypa bl'Y, ncuxonormnsa snactu
c 2010 — npenogaBaHune uccnenosaHn B MBA

c 2014 — cospaHue Akagemmn Skademy

c 2004 — nocTtpoeHue npoueccos npogax n HR
c 2014 — co3gaHue 1 BbIBOA Ha pblHOK IT npoaykToB

cenyac — ayauT 1 3anyck NpoayKTOB, MapKeTuHra
n npoaax donee 100 komnaHun
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AKAREMMA HETEXHUNECKOTO 1T

WUrebl v KOH®EPEHLWU U MUTAMbI v KANNEHOAPb Bfor v V-LOG v KOHCANTUHI CBA3ATbCA v

Kypcbl SKademy

SaleSolution

MpakTnyecKkuin kypc ans
npoaasLoe B [T-chepe,
OCHOBaHHbIN Ha AeNoBbIX Urpax 1
peanbHbIx BU3Hec-Kencax.

pracas

ITMarketing

On-line u off-line kypc ana Tex, kTo

XouyeT cTaTb IT-MapKeTonorom mnu

npwuenedyb 6onblue KIMEeHTOB ang
CBOEeM KOMMaHUU.

C 2010 roga Mbl Ha4anu NOArOTOBKY, OByYeHue 1 nepeKkBanmdUKaumio HETEXHUUYECKMX
crneumanucTos B IT. Mpoaaxu, MapkeTuHr, JlngoreHepauma, MeHemxMeHT, HR v
PeKpyTUHI — 3TO Halla cneuranu3aums yxe 6onee 15 net. A KOMYECTBO HalLMX

YYeHUKOB B 2024 roay nepeluno pybex 10000. MNprcoeanHanTecs K caMoMy 60/bLLIOMY
IT-Coobuiectay!

[MpoBepsem
9KCNEepPTHOCTb

0B 1 ITHR. ¥>ke 10 net
rotoB#M Cieruancros @asa CHI no
Hoaptam SABPP & HRCI.
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IT sales coobLuecTBO
5500 yyacTHUMKOB ‘

[MpoBepsem
9KCNEepPTHOCTb
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[MpoekTbl 2025 ropa

MHTEPBbLKO MHOIO, HO OHU Pa3HblE

— pas3paboTtka YTI1 ana npoayktos 30,
— OUeHKa oyHKLMoHana PUHTEX-NPOAYKTa,
— nounck Huwmn ansa Hosoro Al areHta B cdpepe RegTech,

— nogbop NpoayKToBOro AMpekTopa and 6aHKOBCKOro
NpPoaYyKTa,

— ayauT npoaax 1 NnpoLeccoB ayTCOPCUHIOBOW KOMMaHUN,

— NpoBEpKa pbliHKa e-com AS11 UMMEPCUBHBIX CalToB,

— 00y4eHme komaHabl npogax ERP-cuctem,

— co3aHune busHec-knybda KNMeHTOB MPOAYKTOBOM KOMMNaHUMN.




e 5 06bIYHO NpoBEpPSIto ?\
9KCNEepPTHOCTb MHPOPMAHTOB /

— OLIEHKa NpoekKTa, nouck npobriem Ha atane Discovery,
— ayauT NpoL.eccoB 1 TOTOBHOCTU NPOOYKTA,

— BHYTPEHHUN N BHELLHWUN custdeyv,

— Banuaaums OT3bIBOB, OLIEHKa PYHKLMOHAaNa NnpoaykTa,

— OLleHKa crneumanunucToB B KOMaH4ax NpoekTa,
— cobeceoBaHNA CNeLManmcToB C YHMKATIbHOM SKCMepTU30n,
— OTOOp CcNMKepPOB Ans KOHdepeHUMin 1 KypcoB Skademy




SAKOH
MAJIUHOBOIO
BAPEHbA

u ewe 103 cexpera
KOHCANTHHIA

«4 Bepto

B YECTHOCTb KITMEHTOB,
HO He JOBepSIo

NX KOMMETEHTHOCTU»

3AKOH MAJIHHOBOI O BAPEHbA
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[MPUYRDBI

MHVMOW
OKCINEPTHOCTW




MPUYNHBI MHAMOW SKCMNEPTHOCTW
N UCKAXEHUN NHOOPMALINA

[MpeaHamMepeHHOEe UCKaXXeHne, obmaH.
[logmeHa onbiTa MHEHUEM.

. 3amanymBaHue B KyInbType «Mbl caenaem!»
. BexxnnBoe mornyaHue.

KOrHUTMBHbIE UCKaXKEHUS N OLLMOKK NamsaTu.
Cratucruka.

. MeHcnnenHnHr n 6posaga.

. HeTouHaa nHcTpykums.

1.
2.
3
4
4.
D.
6
V4




MPUYNHBI MHAMOW SKCMNEPTHOCTW
N UCKAXEHUN NHOOPMALINA

1. NpegHamepeHHOEe nUCKaXeHue, obmaH.
2. [NloamMmeHa onbiTa MHEHUEM.

3. 3amanymBaHue B KynbType «Mbl caenaem!»
4. BexxnnuBoe mMmosnyaHue.




[TpymMHa MHUMOW
9KCNepTHOCTU #1

[MTPEOHAMEPEHHOE

MCKAXEHWE NHOOPMALINA




lls
1 pa3 B 10 MUHYT

CTOINbKO B TEeYEHMEe pa3roBopa BpeT OONbLUMHCTBO Noael

E-mail hides tour lying eyes //Harvard Business Review. — April, 2012.



My>X4nHbI BPYT B NeEperoBopax B cpeaHeM

B 2 pa3a YalleRSEI VI CEIT ISR

— ecnu gobaBuTtb B neperoBopbl COpeBHOBAHNE, XKXEHLLINHbI
Ha4YNHAIOT BPaTb TaK XK€ HacCToO, KaK MY>XYUNHbI

— ecnn gobaBnTb aMNaTuo, 0OMaH My>XYMH PE3KO CHUXKaETCS

Thompson L. Research: Simple Prompts Can Get Women to Negotiate More Like Men, and Vice Versa //
Harvard Business Review. — September 17, 2018.




lls
B S pa3 vaLle

noav BpyT B e-mail nepenucke no cpaBHEHUIO
C pas3roBOpPOM JIMLIOM K Nnuy

Zimbler M., Feldman R.S. Liar, Liar, Hard Drive on Fire: How Media Context Affects Lying Behavior

/IJournal of applied social psychology. — October, 2011.



4 BUOA T A OXL0I =11

HE MOEHTUNOUUNPYET
[OJINTPAD




4 BUOA JIXKW

1. LleneBon nokynaTtenb: «KOHEYHO, A Kynno».

2. PaspaboTtyuk npoaykra: «Penns bygeT rotos
yepes 6 MecsiLEBY.

3. lNpoaaBel: «KoHe4YHO, 9 MOry aTo npoaaThby.

4. TOl'-meHepxep: «Mbl OTKPbITbI KO BCEMY».

Scott D.A. Combating Four Innovation Lies // Harvard Business Review. — June 3, 2011



CrnoXxHee Bcero BbIABUTb

«KBAHTOBYIO NOXb» —
PECMOHOEHT CaM B HEE BEPUT




[IpymMHa MHUMOWU
9KCMEPTHOCTU #2

[TOOMEHA OlbITARVIgl= |1\




PeCI'IOH,EI,eHTbI * MHeHus LpeauHrepa

— UMEeloT MHEeHue SCHRODINGER'S CAT IS

no nobomy Bonpocy AlL:ﬁV'E

— HE UMEIT MHEHMUS
No BOMbLUNHCTBY

elylelelee]:Hnoka He
CnpocULLb™




Llaxke ecnu keanugukayus aKkcriepma
He ocmaeJsigiem coMHeHUU, y Heao

17[e . (CIHIROIMICYIMCIMEeo8alnb Oflbl

8 Y3KUX 80ripocax, Ha Komopsble
HarnpassieHo UHMep8bto




«Mansap pacckasan
MHE CTOJbKO AernbHOoro,
YTO A ObIST1 FOTOB NOBEPUTL

B cywlecrtBOBaHNE

CTPaHHOIO, HE U3BECTHOIO
MHE ABJIEHUNAN.

Puyapa ®enHmaH

FdvhHd

ES

“JINLIAM ‘OHRIHOH ‘198

HOBENEB

EMEH".
ji NAYPEAT 0 BP
cx:yus 1 0 CESE




Twvn MHUMOW
9KCNEPTHOCTU #3

Jlo]S12ila [0l M3AMAJTHIBAHWE




Or asropos Gecrcesviepa Peopleware

Basscupys
«Ham Bcem BensaT Ha paboTte ¢ Measeanmn

NPUHUMaTb MEHTannTeT B bespaBains hporgtichorn.oOe ey
«bynet caenaHo». 1 B aTom

3arBo3gka. HassaTb pUCK Mo

UMEHUN — SHAYNT (ol ckicl-162
B NapagurMme «He mMor

caoenaTb».

T. DeMapko u T.Jlnctep

Tom AeMapxko u Tumorn Aucrep




OcobeHHOoCTH
KynbTypbl «OyaeT caenaHo»

1. He nmen npmBbIvkM AyMaTb O HEMPUATHOCTSX.

2. He nogHnman npobrnemy, ecnu 'y Tebst HET rOTOBOrO PeLLEHUS.

3. He roBopu, 4To HEYTO ABndeTcAa nNpobremMon, eCfin He MOXeLLb
OokasaTtb, YTO 9TO Tak.

4. He byaob nomexou.

5. He o3ByumBan npobrnemy, ecrnm He Xovellb, YToObl Ha Tebs
BO3I10XXUNN OTBETCTBEHHOCTbL 3a €e HeMeaS1IeHHOe peLleHme.




KomaHaa npoekTa
MOXET MoN4aTb

0 NnocreaHero




[TpnynHa MHUMON
9KCNepTHOCTUN #4

BEXJIVIBOERVI®OI I I\glZI=




«JTrogn byayTt
fnratb BaM, ecnu
OHW nonarator,

YTO Bbl XOTUTE Cnpocu MaMy

K 6m C Knu

yCIbIWaTh NOXb» e £

thpuu
Pob dutunaTtpuk




KAK PACIO3HATD

NCKa)KeHune
MHPOPMaLINK




METOAbl PACIO3HABAHNA JTTXA

1. Monurpad 3. BepbanbHblie meToAabl

— RIT («BaHO / HE BaXXHO» ), — SVA («nogrBepxaeHue
— CQT («KOHTPOMbHbIM BONPOCY ), NPaBAVBOCTY 3asiBNEHUNY),
— GKT («0co3HaHue BUHbI»). — SCAN («Hay4HbIn aHann3
coaepXXaHuniny ).
2. HeBepbanbHble meToAbl

— Behavior Analysis Interview,
— MO3bl U XKECTHI,
— MUKPOMUMMUKA.

KowknHa E.H. Tpu meTofa pacno3HaBaHus mxu // NMpobnembl Haykn. 2014. Ne12 (30).




A TAKXE
B nonurpad nobasneHsbl

— OaTuYnKn OBMKEHUS,

— aNTPEKUHT (+pa3mep 3padkoB),

— «MapLupyTHasa kapTa» — 4EeKOMMNO3NLMA TeMbl Ha OTAESbHbIE
noaTeMsbl,

— «OgHOTEMHbIN MHOrOacneKTHbIN 30HOBOW TECT»,

— npuHumn «l'locnegoBaTternbHbIX YTOYHEHNIY (successive hurdles),

— AByxaTanHasa ymcnosas oLeHka (npasurno CeHTtepa)

BuHorpagos M.B., Kacneposuy HO.IM., KapaBaeB A.®. CoBepLueHCTBOBaHNE NCUXOU3NONOTMYECKNX METOLOB OLIEHKN
AOCTOBEPHOCTU MHpopMmaLwmm, coobLiaemon Yenosekom // MNMcmnxoneaarorvka B NPaBoOXpaHUTENbHbIX opraHax. 2018. Ne4 (75).




METO/Lbl BEOEHUA OOIMNPOCA

— lNoBblweHne korHMTUBHOW Harpy3ku (Imposing Cognitive Load)

— [NocTtaHoBKa HeoXxuaaHHbIX BonpocoB (Asking Unexpected Questions)

— CTumynaumm K packpblTuio 60sbLLIoOro o6bema nHdopmMmauum
(Encouraging Interviewees to Say More)

— Ctparernyeckoe ncnorib3oBaHne gokasaTernbCTB
(Strategic Use of Evidence, SUE)
— OnpegenexHune npoBepsieMbIX AeTaneun B npolecce gornpoca

(Verifiability Approach)
— TecT Ha ckpbITyto ocBegomneHHocTb (Concealed Information Test, CIT)

Xonesuyk A.l". 3apybexHble TaKTUKO-MCMXONOrMyeckne MeToabl 40Npoca, HanpaBneHHbIe Ha NoJlyYeHne A0CTOBE PHOM
nHdopmaumm // AktyansHble npobrnembl poccurckoro npaea. 2017. Ne7 (80).




TAKXKE IMNMPK OOMNMPOCE NMPUMEHAKOTCH

— AHanmn3 cneacTBeHHbIX pecypcoB MHJOPMaLLUK
(Investigative Resource Analysis)

— Jlekcnyeckoe pasHoobpasmne (Lexical Diversity)

— MonuTtopuHr peansHoctn (MP)

XoneBuyk A.l'. Vicnonb3oBaHne HOBEULLMX METOAMK MPOBEPKM MHCpOpMaummM ¢ ncrornb3oBaHneM « MoHUTOpUHra pearnsHOCTUY:
LuenecoobpasHo N BHeQPEHNE B KPUMUHANMUCTMYECKY0 AeaTenbHocTb PP ? // IHHoBaunoHHas Hayka. 2016. Ne1-3 (13).




METOL: MOHUTOPUHI peanbHOCTH

1. MNepuenunoHHas nHopmauma: CEHCOPHbIN ONbIT, 3BYKN («OH OENCTBUTENBHO
Kpuyan Ha Heroy») unu suayarbHble geTanu («9 BUAen, Kak OH BOLLEST B KOMHATY»).

2. [MpocTpaHcTBEHHas MHpopmauma: ceegeHnda ob obcraHoBKe («OH Haxoaumnca B
napke») unun HaxoxaeHue nogen (06bLEKTOB) («MyXXYMHA cuOern crnesa OT XEHLLMHbI»).

3. OmoumoHanbHas nHdopMauus: BOCNOMUHAHUS O YyBCTBaX («OH FpyCTUNy).

4. No3HaBaTernbHbIE onepauunn: mbiCrin, paccy>XaeHna n no3HaBaTesIbHblE
npeanocChbiyiIkKM CEHCOPHbIX nepe>|<V|BaH|/||7|, onmncaHme BbiBOAOB, CAEJIaHHbIX
Y4aCTHUKOM B MOMEHT coObITUSA.

5. BpemeHHas nHdopmauus: gata npousoLleawmx cobbiTUin U onMcaHme Nx XpoOHOoru.

XoneBuyk A.l'. Vicnonb3oBaHe HOBENLLIMX MeTOAMK NPOBEPKU NHAPOPMaLMKN C Ucnonb3oBaHeM «MOHUTOPUHra pearibHOCTU»:

uernecoobpasHo N BHEAPEHNE B KPUMUHANUCTUYECKYIO AeaTernbHOCTb PP ? // MHHOBaumoHHas Hayka. 2016. Ne1-3 (13).



METOL: SVA (OueHka BanugHOCTU 3asiBNEHUN)

O6LMe XxapaKTepUCTUKM 12. CoobLeHnst 0 NCUXNMYECKOM COCTOSIHUM CBUAETENS
1. Jlornyeckas cTpykTypa 13. O6BbACHEHNE NCUXNYECKOTO COCTOSHUSA
2. HeCTpyKTypupoBaHHOE M3MNoXeHne HanagasLlero

3. Konnyectso nogpobHocTen

CopepxaTernbHble aNieMeHTbl, oTpaXkatoLme
OcobOble coaepxaTenbHble 3NIeMeHThI 0COBOEHHOCTM MOTUBaLUN

4. KoHTeKcTyanbHble BCTaBKM 14. BHeceHue KOPPEKTUBOB MO COBCTBEHHOW
5. OnncaHne B3aMmoaemncreus nHnunaTuee
6. BocnponaseneHne pa3roBopos 15. lNpur3HaHne ob6pbIBOYHOCTU COOCTBEHHbIX
7. HeoxuvpaHHble 3aTpygHEHUSA BO BpeMS BOCMOMMUHaHUN
npoucLiecTens 16. BblpaxeHne COMHeHU B COBCTBEHHbIX MOKa3aHUAX
8. HeobbluHble noapo6HOCTH 17. CamoocyxaeHve
9. N36bITOYHbIE NOAPOBHOCTM 18. NIaBMHEHNE NpecTynH1Ka

10. ToyHO BOCNponsBeaeHHbIE, HO HEBEPHO

MCTONKOBaHHbIE NOAPOBHOCTH ANEMEHTHI, XapakTepuU3yoLne COBEPLLIEHHOE

11. BHewHne ob6cToATENLCTBA, npecrynieHne
nMmeloL e OTHOLEHME K Aeny 19. NogpobHOCTKU, XapaKkTepumsyoLmne CoBepLLUEHHOE
npecTtynsieHune

®pan O. Jloxb: Tpy cnocoba BbISBNEHUS, KaK YMTaTb MbICIN JKeLa, Kak 0OMaHyTb getektop fxu. — 2006.



METO/: KorHntneHoe nHtepBbo (>Ha 63%)

. PannopTt

Pacckas.

PucoBaHue (cocTaBfieHne ackusa).

[Mocrneayrowmin OpUGUHT No UToram, OTKPbITbIE BONPOCHI.
TexHuKa peBepPCUBHOIO pacckasa.

Bbi130B.

. OB30p.

. 3aBepLUeHne.

1

2.
3.
4.
S.
6.
7
8

1. BonatxaHoBa K.P. NMpakTuka npumeHeHNs KOrHUTUBHOTO MHTEPBbLIO ANA paboThbl ¢ nogo3peBaemblM // HayuHbi xxypHan. 2016. Ne12 (13).
2. XoneBuyk A. I". icnonb3aoBaHme TakTUKN « KOTHUTUBHOIO MHTEPBbLIO» B LIENSX NOMYyYEHUs1 OCTOBEPHOM MHOPMaLMK O 3annaHupoB aHHbIX
OEeNCTBUSIX gonpaluMBaeMoro: coBpeMeHHble 3apybexHble noaxoabl // MHHoBaumMoHHast Hayka. 2015. Ne11-3.




METO/: Tunosoe nHtepsbio (Model statement)

[pennaraeTca cocTaBUTb CBOW pacckas no obpasuy

Y MXeLoB:
— MEHbLLE onucaHue 3aTpyaHUTESbHbIX CUTYaLUNA,
— 00LLen3BecTHble geTanm BMecTO NMTMYHOro OnbITa,

— cTpaternm camoobmaHa

Vrij A. (et al.) Using the Model Statement technique as a lie detection tool: a cross-cultural comparison // Psychology in Russia. 2019. Ne2.




BUObl HR-MHTEPBbBIO

KOTOPbIE NMOMOIratoT BblIABUTb J10XKb B PpE3HOME

1. CTpYKTYpMpOBaHHOE NHTEPBLIO
2. [NloBegeH4yeckoe NHTEPBLIO
3. CutyaymoHHOE NHTEPBLIO




70-80%

TOYHOCTb NyHYLUMX METOAUK aHanm3a fmxu
C 1Ucnosnb3oBaHNeM nonmrpada

XOJ'IquyK AlTl. 3apy6e>|<Hb|e TaKTUKO-MCUXOoJ1orm4yeckne MeToabl Aonpoca, HanpapsrneHHble Ha nofydyeHmne ﬂ,OCTOBepHOﬁ

nHdopmaumu // AktyansHble npobnembl poccumnckoro npaea. 2017. Ne7 (80).



no 72%

TOYHOCTb pPacClno3HaBaHNA Y KOMIMbIOTEPHDbIX
NnapaJiImnHreuCTM4eCKNX CUCTEM

Benuuko A.H., Bygkos B.1O., Kapnos A.A. AHanuTuyeckuin 0630p KOMMbOTEPHbLIX NApanIMHIBUCTMYE CKMX CUCTEM AN aBTOMaTUYE CKOro

pacno3HaBaHusa KU B peun Yenoseka // HdopmaumoHHo-ynpasnsaowme cuctemsl. 2017. Ne5 (90).



nao 80%

TOYHOCTb pacrno3HaBaHUS XK
B NMUCbMEHHbIX TekcTax y LLM

Viola Rita — Spotting lies with artificial intelligence // Nature. — 2024. https://www.nature.com/articles/d43978-024-00029-y



94%

TOYHOCTb, C KOTOPOM Ntoan MOIyT BbISBUTb
obmaH n bned, Habnaaa 3a cobecegHNKOM

NMOYTU KaK I'IO,EI,6pOCI/ITb MOHETKY,

John L.K. How to Negotiate with a Liar // Harvard Business Review. 2016. July—August



TEM HE MEHEE



4TO Mbl MOXXEM NEPEHECTW

B SKCINEPTHbIE MHTEPBbBIO




3anogo3puTtb 0bmMaH, ecrnv MHPOPMAaHT

— NHa4ye pearmpyet un3nororm4ecku

— KpaTKo OTBeYaeT, HEMHOIoCoBEH

— MeasiMT C OTBETOM

— JaeT MeHblUe geTtanen nnn obuiensBecTHble PakTbl

— He JaeT NepuenTUMBHbIX N NPOCTPAHCTBEHHbLIX NOAPOBHOCTEN
— MEHbLLE OTChINOK K cebe, OonbLle KOCBEHHbLIX PEMNSINK

— 3MINTCA Ha NOBTOPHbIE BOMNPOCHI, UICNOMb3YyeT 3alunThI

— HEe ucnpaenseT, ecnu B cammapu oLumbka

KAJIMBPOBKA TEPEL MHTEPBBIO — OBA3ATEJIbHA



TakTuka MHTepBbIO, ecnu 3anogo3punm oobmax

1. PannopT: pacckasaTtb 0 MOXOXUX Crydasx.

2. 3apgaBaTb TOYHbIE BOMPOCHI B HEraTUBHOM KIltOue.
3. CnegnTb 3a yKINOHEHMEM OT BOMNpoca.

4. He noavyepkmBaTb KOHOUOEHLMANBHOCTD.

5. Cneantb 3a KOCBEHHbIMU YTEeYKaMn MHopMaLnn.

John L.K. How to Negotiate with a Liar /Harvard Business Review. 2016. July—August



BOINPOCbLI B HETATUBHOM KITHOYE

— Ckaxute, Bbl Beab He cTaxuposanucb B McKinsey?

— Becb oyHKUMOHAN NnpoayKra Bbl HE BUAENH,
BeAb npaBaa?

— A 3apgam Bam NpaMOU BONPOC: Bbl BEAb HE NMOKynanum
nnaTHble NoANMUCKN?

— CKaXkute OTKPOBEHHO: Y Bac HET OnbITa
B TaKNX NpoeKTax?

John L.K. How to Negotiate with a Liar /Harvard Business Review. 2016. July-August




KAK KBAJTMOVUMPOBATD OIlbIT

ecnu GERISEIY\IeRep[ofe]el%ais HEYMECTHO




1. MNMoowpnTb NOAPOBHLIN pacckas.

2. YTOUYHUTbL AeTann n3 9Toro pacckasa.

3. Paccnpocutb 0 cueHapuu
NMPUMEHEHMA.

4. MNonpocutb caenaTb HAbPOCOK,

PUCYHOK (Korga yYMecCTHO).



1. Bonpochbl 0 NpoLUom onbITe.

2. O nn4yHOM ncTopumn.

3. O cBsA3aHHOW CeHCOpHOM
NHdopmaumn.

4. Kak dpopmmpoBanocb HamepeHue,

KaK niaHnpoBaJioCb cobbiTHe.



1. Bonpochkbl 0 CBSI3aHHbIX NEPCOHaX.
2. O TUNWUYHBIX CITOXKHOCTSX.

3. O Heyga4vax B NPOLUSIOM OrbITE.
4. BonpocChbI-NIOBYLLKW.

5. HamepeHHbIe OLLINOKHN.

6. KOHTPOsbHbLIN NPAMOU BOMPOC.






)
% R

KAK CTMPALLMNBATD
O PUCKAX TMPOEKTA

KOraa B KOMaHA€E BCeE




BOINPOCHI

— lNpencTtaBb, YTO TBOU CTpax MppaumoHareH 1 Tbl NPOCTO
BbICKa3blBa€ELLb Jt0bble, AaXe caMble HEBEPOSTHbIE ONaCeHUS.

— NpepncTaBb, 4YTO y TEDS B pyKax «XpycTarbHbIA Wap» U Tol
MO>XelLlb BUAETL CaMble NeCCUMUCTUYHLIE CLEeHapUn.

— [Mpun Kakom cLeHapumn 3TOT KoLLIMap MOr Obl CTaTb peanbHOCTbIO?

— Kakune cobbitna mornu 6bl 3anyCTUTb 9TOT NAaTONOrMYEeCKUm
cueHapumn?

T. leMapko n T.Jluctep. Banbcupys ¢ measeaamn. 2005.



Cospgartb ncuxonorndeckn-6esonacHyo atmocdepy U JOHECTU BaXXHOCTb

BOIMNPOCHI

— A AOIMKEH 3HaTb, YTO MOTY MOMOXUTLCA Ha TeOS U TBOK MHAOPMAaLMIO.

— MHe o4eHb nomoraeT B paboTe, Koraa g 3Hato npaBay.
[laxxe ecnun 9To NMoxme HOBOCTMW.

— Korpa bl OTCTpaHAEellb MEHA OT TOIO, 4HTO Ha CaMOM [Aerie

MPOUNCXOANT, 1 HE MOTY MCMNONb30BaTb BCE BO3MOXHOCTMU, YTOObLI MOMOYb
oeny.

— [aBan, Tbl BO3bMeELLb MUHYTKY U BEPHELLLCS, KOoraa Oyaellb yBepeH(a)
B CBOMX OTBETAX — TOrAa s MOMMy, Kakme y Hac OeNCTBUTENbHO eCTb
BapuaHTbl U Mbl CMOXXEM BMECTE HalTU peLleHme.

Kislik L. Why People Lie at Work — and What to Do About It // Harvard Business Review. — June 24, 2021,



«Korpa cnoBa
N My3blka He coBnagatoT,
OHM yKa3bIBaKT Ha

HeJoCTarLWmMM ANEMEHT»

[xepanba BanHbepr

3AKOH MAJIHHOBOI O BAPEHDA
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Bonpockl

— A 3ameTuna, 4YTo Bbl CKMMAETE KyJ1aku, KOraa roBopuTe O NMpoekKTe.
— MHe noka3sasnocb, 4YTO Bbl I'IOGJ'Ieﬂ,HeJ'IVIZ 3Ta TeEMaA TPEBOXUT Bac?
— MHe KaxeTc4, 4 NnoYyyBCTBOBalla COMHEHUE B BallEM IOJ10Ce.

Moxxkem nn mbl nogpodHee NnoroBopuTb 06 3TOM Bornpoce?
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KAK CIMNPALLNBATb
O NMNOTPEBHOCTW B NPOAYKTE

KOrda KIimeHTbl MPOCTO XOTAT Tebs




Knaccuka
custdev

«['oBOpUTE C HUMU

00 UX XXN3HU, a He
- Cnpocu mamy
O Balwlen naeex oo dgbi

6u3Hec-naeun, ecnv Bce Kpyrom spyT?
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«Ecnn nm pencTBuTENbHO HPABUTCS
NOesl U KaxeTc4d, YTO OHa peluaeT
HEKy0 Npobriemy B UX XU3HU, TO
OHM 334atoT BONPOCh! BPOAE TaKoro:
«[lo3BonsieT N Bawla naesa genatb
TO-TO UM TO-TO?»

O I7ANbITAlOTCA NPUMEHNTL Balle
peLleHne K cBoen npobnemel ko)

XOPOLUNIM 3HAK.»

[xedd JloycoH




— [lpencraBbTe, YTO A Npodam
BaM 3TOT NpoayKT 3a $1 mMnH.
Bbl ero kynute?

— CT1uB, Tbl cowlen ¢ yma! €iyfe)s

NPOAYKT He cTouT 60
$250.000. MRS, hell

A TonbKo YTO Nony4un or
KIMMEHTOB OTBET Ha BOMNPOC
CKOJ1bKO OHU IoT ,
OBbl 3annaT
KpyTto! K|

CtuB bnaHk

CtuB bnaHK

LLIATA
K O3APEHUIO

Ctparteruu co3paHus
yCl’IeLUHbIX cTapTanos

epnpuHuMaTeneM — 3HaUMT MCKaTL CBOA NYTH B TyMaHe,
TOB M MHOXECTBa CoMHeHH. OwnbaTbea Ha ITOM NyTH —

npeAcrasneuuoﬁ 8 AHHOW KHWrE,
pHO BbICTPO WaBneKaTb M3 owmnboK

BbiTh HACTOAWMM NP

CyTtb METOQONOTHH,

M, uro6bI MaKcHMan

38!0!00‘!321‘:“ B YO

YPOKH, KoTopbie B wTOre npueeayT 8ac K ycnexy.
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M napy crnoB 0 HacC

a KTO crnpalumBaeT?
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NHTepBblOEPbI C MECCUMUCTUYHBIMU
yCTaHOBKaMu nosyyanu

— B 4 pasa yallle O0TKa3 peCcrnoHOEeHTOB,
— B 4,5 pa3 6onbLle NponyLeHHbIX OTBETOB.

MsrkoB A.1O., XXypasnea .B. SddekT oxxmaaHmn nHTepBboepa B NePCOHaNbHOM MHTEPBLIO //
Coumonorunyeckunii xxypHan. — 2004, Ne3_4.




A Bnagenewy npoaykra
HONTUMNCTUYHON YCTAHOBKOW

MONTYYUT TONbKO TO, YTO XOYET
yCnblaTb




KaHBa BbIOOpa MeToaa

HE BCEelrda CTOUT CrnpalnBaThb




Apantauna OkHa [xoxepwu

Mbl moXxem
HabntogaTb
HanpsiIMy+o

Mbl He
MOXKEM
HabnoaaTb

HanpAamMyto

[Monb3oBaTenb oCco3HaeT

Pernctpupyem

OTkpbITOE NOBEOEHNE
OTKpbITble 3MOLUK

Hay4Ho Habnogaem

CnoHTaHHOe noBegeHune
CnoHTaHHble aMmoUumn

Bepum Ha cnoso

3HaHuA
MHeHus
BneyaTtnenusa
OueHkun
CamooueHka
Mpownbin onbIT
Noewn, meytbl
>KenaHus

[loBbiBaem ckpbiTOE

LieHHOCTHM

[MoTpebHOCTM N MOTUBBI
MpenybexaeHus
ByayLwime nocTynku
Byayuwue npeanoyteHms
Heoco3HaBaeMeble:

— OrpaHnyeHns

— XernaHus, cTpaxu

Hekomopelie sigrieHusi Mo2ym riornadamb 8 HECKOSbKO rosed

[Monb3oBaTenb He Oco3HaeT




Apantauna OkHa [xoxepun ona MeToaoB

Mbl MmOXXem
HabnopaTb
HanpPsaMYyo

Mbl He
MOXEM
HaobntogaTb
HanpPsaMyHo

[Monb3oBaTenb OCO3HaeT

Pernctpupyem

Habniogernne
AHanns3 KOMMeHTapueB
KoHTeHT-aHann3 TEKCTOB

[Monb3oBaTenb He Oco3HaeT

Hay4Ho Habnogaem

MPT, UCC, KI' peakuumn
OTHorpagus
ANTPEKNHI, OBMXEHUNS
Web-aHanutuka

Bepum Ha cnoBo

Onpocbl

dokyc-rpynnbl

[MpaMble MMYHOCTHbLIE ONPOCHUKN
J[JHEBHUMKOBbLI MeTOoA

[lobbiBaemM ckpbiTOE

OKCnepuMeHT

A/B TecTnpoBaHue
AccounaTnBHbIN SKCMEPUMEHT
MpoeKkTMBHbIE METOANKN
PucyHkun, TBOpYECTBO
KocBeHHble MeToanKun

Hekomopelie sigrieHusi Mo2ym riornadamb 8 HECKOSbKO rosed
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BbiBoabl

[1a)ke YeCTHble 3KCMepPTbl AAaT NCKAXXEHHYID MHJOpMaLNIO

KnneHTbl 1 COTPYAHUKM BPYT, YTOObLI HE paccTpamBaTh
[TpOSICHUTL ONbIT 3KCNepTa NOMOratT HEKOTOPbIE TEXHUKN
aornpocoB 1 cobecegoBaHnu

YCcTaHOBKa MHTEpBbloepa CYLLIECTBEHHO BIUSIET HA OTBET
He Bce oTBETbLI CTOUT NMony4vatb Yepes3 NUHTEPBbLIO




Cnacub6o!

MHE MOXHO HaAllncatb
% @tamara_cool
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